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Item 2.02 Results of Operations and Financial Condition

On May 3, 2007, INX Inc. (the “Company”) issued a press release announcing its financial results for the quarter ended March 31, 2007. A
copy of the Company’s press release is attached hereto as Exhibit 99.1 and is incorporated herein by reference.

Item 7.01 Regulation FD Disclosure.

On May 3, 2007, the registrant issued a press release announcing its financial results for the quarter ended March 31, 2007. The press release is
furnished as Exhibit 99.1 to this Current Report and is hereby incorporated by reference in this Item 7.01. An investor conference call will be
held by the Company on May 3, 2007, starting at 4:30 p.m. Eastern Standard Time to discuss the results and the Company’s outlook for the
future, as well as provide an opportunity to answer investors’ questions in a public format. James Long, Chairman and Chief Executive Officer;
Mark Hilz, President and Chief Operating Officer; and Brian Fontana, Chief Financial Officer, will be on the call to discuss the quarter’s
results and answer investors’ questions.

To access the conference call within the U.S., dial 877-809-2547. For international/toll access, dial 706-634-9510. The conference call will
begin promptly at the scheduled time. Investors wishing to participate should call the telephone number at least five minutes prior to that time.
A PowerPoint presentation related to the information that will be presented on the call will be available for viewing from the Company’s web
site at www.inxi.com/Webcasts/1Q07call.

Beginning approximately one hour after the end of the conference call and ending on June 3, 2007, a replay of the conference call will be
accessible by calling either 800-642-1687 from within the U.S., or 706-645-9291 for international/toll access. The replay of the conference call
will also be available by the following morning, and until June 3, 2007, for listening via the Internet from the Company’s web site at
www.inxi.com/Webcasts/1Q07call.

The information being furnished in this report (including Exhibits 99.1 and 99.2) are furnished pursuant to Item 7.01 and shall not be deemed
“filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended, or otherwise subject to the liabilities of that section, nor
shall such information be deemed incorporated by reference in any other filing under the Securities Act of 1933, as amended.

Item 9.01 Financial Statements and Exhibits
(c) Exhibits

Exhibit Number Description

99.1 Press Release, dated May 3, 2007.

99.2 PowerPoint Presentation



Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

Date: May 3, 2007 INX Inc.

By: /s/ Brian Fontana

Brian Fontana
Chief Financial Officer
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Exhibit 99.1

PRESS RELEASE
INX Announces Results for 15T Quarter Ended March 31, 2007

HOUSTON—(BUSINESS WIRE)—May 3, 2007—INX Inc. (Nasdaq: INXI) today announced financial results for its first quarter ended
March 31, 2007.

In summary, for the quarter ended March 31, 2007 compared to the same period in the prior year:
. Total revenue increased 73.7% to $45.6 million from $26.3 million.

= Products revenue increased 77.3% to $39.6 million from $22.3 million, with gross profit on products increasing 63.4% to
$7.2 million, or 18.2% of products revenue compared to $4.4 million, or 19.8% of products revenue.

= Services revenue increased 53.7% to $6.1 million from $4.0 million, with gross profit on services revenue increasing 30.3% to
$1.3 million or 21.2% of services revenue compared to $989,000, or 24.9% of services revenue.

. Gross profit on total revenue increased 57.3% to $8.5 million, or 18.6% of total revenue compared to $5.4 million, or 20.6% of total
revenue.

J Operating income was $335,000 compared to a loss of $438,000.

. Income from continuing operations was $304,000 compared to a loss of $524,000.

. Net income was $366,000 compared to a net loss of $528,000.

. Diluted earnings per share from continuing operations was $0.04 compared to a loss of $0.09.
. Diluted earnings per share was $0.05 compared to a loss of $0.09.

Brian Fontana, INX’s Chief Financial Officer, commenting on the Company’s results, stated, “The Company posted strong growth of both
products and services revenue for the quarter compared to the prior year period, and total revenue was slightly higher than the guidance we had
provided. Almost all areas of our business produced excellent growth, with the most significant driver of growth being the operations we
acquired in multiple transactions in mid-2005 and early 2006, which collectively grew 101% to represent 35% of total revenue for the quarter
compared to 30% of total revenue for the prior year period. However, our mature operations, which we categorize as our operations in Texas
together with our Federal government business, also posted solid growth of 53% compared to the prior year period. Our operating income
margin percentage for the quarter, at 0.7% of revenue, remains well below the 4% to 7% target level that we believe is ultimately achievable,
but showed considerable improvement on a year-over-year basis despite several unusual expense items. Operating income for the quarter,
compared to the prior year period, improved by $773,000 to income of $335,000 compared to a loss of $438,000 in the prior year period due
primarily to the substantial increase in revenue. Unusual items in the first quarter collectively had a negative impact on operating income of
approximately $174,000. In addition, in comparison to the prior year quarterly results of continuing operations, the current period results were
negatively impacted by the absorption of corporate-level expenses that in the previous year period were allocated to businesses that have now
been sold in the approximate amount of $222,000.”

Commenting on the recent trends in the Company’s business, Mark Hilz, INX’s President and Chief Operating Officer, commented, “Overall,
our business in the first quarter performed about as we had expected, although product sales were slightly higher and services revenues were
slightly lower than we had expected. We continue to be pleased with how the acquisitions we made in mid-2005 and early 2006 have
performed, while being less satisfied with the financial performance of the green-field startups in new regions, which we began in the second
quarter of 2006. This prompted us to take steps that we felt would better position the Company to achieve our goal of improving operating
profit margin percentage, including making selective cuts in staffing, and solidified our thinking that making acquisitions remains the preferred
method of expanding geographically. In spite of making staffing cuts in certain select areas, we continued to invest in growth during the quarter
in areas of the business that are performing well and



where we see the potential for further growth. Overall, sales staffing increased by 2.6% to 79 employees and engineering staffing increased
10.7% to 134 employees during the quarter. We actually decreased combined management, operations and administrative staffing by 4 to 70
employees during the quarter, which was the result of our making selective cuts in order to position the Company to be able to meet its
operating income margin percentage objectives later in the year. We incurred some unusual one-time costs and spent considerable internal
engineering resources during the first quarter related to achieving our Master Unified Communications Certification from Cisco. This is a very
important achievement for the Company, because INX is only the third Cisco Partner to have achieved this certification in the United States,
and sets the Company apart from the competition in terms of competency in this important high-growth area.”

James Long, INX’s Chairman and CEO, stated, “During the first quarter we laid the foundation for moving forward in 2007 in a number of
important respects. During the quarter we made substantial progress in a number of important areas, including achieving Cisco’s Master
Unified Communications specialization, which we believe is going to be a key differentiator for us in a number of ways, including the ability to
close additional high quality acquisitions, as well as improving our ability to win larger customers. We were pleased with total revenue growth
for the quarter. The fact that we took some steps to better position the Company to reach our target operating profit margin percentage goal
within the next several quarters actually increased expenses somewhat in the first quarter because of severance costs, and we also experienced
several other unusual expense items in the quarter. Other than these unusual expense items and slightly lower service revenue than we had
expected, the results were approximately in line with our expectations. Overall, INX’s organically generated revenue growth of over 70% was
far greater than what we believe the overall industry growth rates to be, demonstrating that INX is continuing to gain market share in a growing
market. Given our focus on improving operating profit margin percentage this year, we are pleased with our first quarter growth and with the
overall improvement in the Company. The industry and market conditions continue to evolve as we have expected, and INX continues to be
well positioned to take advantage of the macro trend of continued growth in the use of IP Telephony by enterprise organizations, and the
change that trend is creating in the overall market for network infrastructure used by enterprise organizations.”

OUTLOOK:

The following statements made by the Company are “forward-looking statements” and are subject to the Safe Harbor Statement set forth
below.

As stated in our previous beginning-of-the-year update, we continue to believe our efforts towards creating a national presence, along with both
the increasing complexity and use of enterprise-class I[P communications systems will result in continued growth opportunities for INX over
the next several years. One of our long-term goals continues to be improving profit ability at a faster rate than the growth of revenue in order to
improve operating profit margin percentage. As we have previously described, in 2005 and early 2006, we decided to make strategic
investments that increased operating costs near-term in order to better position INX to take advantage of the long-term market opportunity we
believe exists. We are beginning to realize a return on these investments, and we believe we will continue to realize additional benefits going
forward. For 2007, one of our primary objectives is to improve operating profit margin percentage, with a goal of achieving at least the lower
end of our target range of 4%-7% for operating income margin percentage by approximately the end of 2007.

For the second quarter ending June 30, 2007, we expect total revenue in the range of approximately $46 million to $48 million, which
represents growth of approximately 16% to 24% compared to revenue of $38.7 million for the prior year period, and we expect to be profitable
for the second quarter.

As previously stated, on a longer-term basis, one of our primary financial goals is to improve our operating profit margin percentage. We
believe this will result primarily from an increasing mix of



services revenues, improving gross margin on services revenue and improving financial performance of our newer offices. In addition, we
expect some degree of leverage of certain categories of our operating expenses to contribute to improving operating profit margin going
forward.

We continue to expect revenue growth for the full year in 2007. We base this expectation on our belief that the market and industry will
continue to grow in the remainder of the year; that we will continue to gain market share; that the average size of our customers will continue to
increase, and because of the investments we have made for growth, including the opening of additional markets and hiring of additional sales
staff over the past year.

CONFERENCE CALL AND WEBCAST:

An investor conference call will be held by the Company today, May 3, 2007, starting at 4:30 p.m. Eastern Daylight Time to discuss the results
and the Company’s outlook for the future, as well as provide an opportunity to answer investors’ questions in a public format. The call is
expected to last approximately 60 minutes.

James Long, Chairman and Chief Executive Officer; Mark Hilz, President and Chief Operating Officer; and Brian Fontana, Chief Financial
Officer, will be on the call to discuss the quarter’s results and answer investors’ questions.

To access the conference call within the U.S., dial 877-809-2547. For international/toll access, dial 706-634-9510. The conference call will
begin promptly at the scheduled time. Investors wishing to participate should call the telephone number at least five minutes prior to that time.

A slide presentation related to the information that will be presented on the call will be available for viewing during the conference call. To
access the presentation via the web, participants should access www.INXI.com/Webcasts/1Q07call at least ten (10) minutes prior to the call
and log in to ensure web browser compatibility. Following the call, the above link will provide investors with the ability to access the
presentation and listen to the conference call.

Beginning approximately one hour after the end of the conference call and ending on June 3, 2007, a replay of the conference call will be
accessible by calling either 800-642-1687 from within the U.S., or 706-645-9291 for international/toll access. The replay of the conference call
will also be available by the following morning, and until June 3, 2007, for listening via the Internet from the Company’s web site at
www.INXI.com/Webcasts/1Q07call.




SAFE HARBOR STATEMENT:

The statements contained in this document and conference call and related presentation that are not statements of historical fact including but
not limited to, statements identified by the use of terms such as “anticipate,” “appear,” “believe,” “could,” “estimate,” “expect,” “hope,”
“indicate,” “intend,” “likely,” “may,” “might,” “plan,” “potential,” “project,” “seek,” “should,” “will,” “would,” and other variations or
negative expressions of these terms, are “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of
1995. Such forward-looking statements are based on current expectations and are subject to a number of risks and uncertainties. We do not
have contracts in hand that will generate the revenue that we expect for the current and future quarters for which we attempt to predict future
events in the Outlook section of this press release above. The actual results of the future events described in the forward-looking statements

could differ materially from those stated in the forward-looking statements due to numerous factors, including:
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¢ Whether the Company obtains anticipated contracts and other business, the timing of obtaining same, and the size and profitability of such
contracts and business.

¢ Market and economic conditions, including capital expenditures by enterprises for communications products and services.

¢ The Company’s ability to attract and retain key management, sales and technical staff, and to successfully manage its technical employee
resources.

¢ Risks associated with the Company’s entry into new markets and the ability of the Company to increase revenues and gain market share in
recently opened new markets.

¢ The Company’s ability to obtain sufficient volumes of products for resale and maintain its relationship with its key supplier, Cisco Systems,
Inc.

¢ The continuance of, and the Company’s ability to qualify for, sales incentive programs from its key supplier.
¢ The Company’s ability to finance its business operations.
e The Company’s ability to successfully market its new RouteStep Communications products.

e The Company’s ability to identify suitable acquisition candidates and successfully integrate acquired companies, and the risk of unexpected
liabilities or loss of customers and other unforeseeable risks associated with making acquisitions.

¢ The Company’s ability to grow its revenues in newly opened offices in new markets.

¢ The Company’s ability to manage its business in a manner that results in increased revenues without a proportional increase in costs of
operating its business.

¢ Unexpected customer contract cancellations.

¢ Unexpected losses related to customer credit risk.

¢ Uncertainties related to rapid changes in the information and communications technology industries.
¢ Catastrophic events.

¢ Other risks and uncertainties set forth from time to time in the Company’s public statements and its most recent Annual Report filed with the
SEC on Form 10-K for 2006, which the Company makes available on its web site in PDF format at www.INXi.com/Information/sec.asp.

Recipients of this document are cautioned to consider these risks and uncertainties and to not place undue reliance on these forward-looking
statements. The financial information contained in this release should be read in conjunction with the consolidated financial statements and
notes thereto included in the Company’s most recent reports on Form 10-K and Form 10-Q, each as it may be amended from time to time. The
Company’s past results of operations are not necessarily indicative of its operating results for any future periods. All information in this press
release is as of May 3, 2007, and the Company expressly



disclaims any obligation or undertaking to update or revise any forward-looking statement contained herein to reflect any change in the
Company’s expectations with regard thereto, or any change in events, conditions or circumstances upon which any statement is based.

ABOUT INX INC.:

INX Inc. (NASDAQ: INXT) is a network infrastructure professional services firm delivering best-of-class “Business Ready Networks” to
enterprise organizations. We offer a full suite of Advanced Technology solutions that support the entire life-cycle of IP Communications
systems. Services include design, implementation and support of IP network infrastructure for enterprise organizations including routing and
switching, IP Telephony, messaging, wireless, network storage and security. Operating in a highly focused manner provides a level of expertise
that enables us to better compete in the markets we serve. Our customers for enterprise-level Cisco-centric advanced technology solutions
include large enterprises organizations such as corporations, public schools as well as federal, state and local governmental agencies. Because
we have significant experience implementing and supporting the critical technology building blocks of IP Telephony systems and other IP
Communications advanced technology solutions for enterprises, we believe we are well positioned to deliver superior solutions and services to
our customers. Additional information about INX can be found on the Web at www.INXi.com.

CONTACT:

INX Inc.

Brian Fontana

Chief Financial Officer
713-795-2000
Brian.Fontana @INXI.com



INX INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF OPERATIONS
(Unaudited)

Revenue:

Products

Services

Total revenue
Cost of products and services:

Products

Services

Total cost of products and services

Gross profit

Selling, general and administrative expenses
Operating income (loss)
Interest and other income (expense), net
Income (loss) from continuing operations before income taxes
Income tax expense
Net income (loss) from continuing operations
Income (loss) from discontinued operations, net of income taxes
Net income (loss)

Net income (loss) per share:
Basic:
Income (loss) from continuing operations
Income (loss) from discontinued operations, net of income taxes
Net income (loss) per share
Diluted:
Income (loss) from continuing operations
Income (loss) from discontinued operations, net of income taxes
Net income (loss) per share
Shares used in computing net income (loss) per share:
Basic

Diluted

Three Months Ended March 31,

2007 2006

(In thousands, except share and
Per share amounts)

$ 39,550 $ 22311
6,093 3,965
45,643 26,276
32,332 17,893
4,804 2,976
37,136 20,869
8,507 5,407

_ 8172 __ 5845
335 (438)

4) (85)
311 (523)
7 1
304 (524)
_ 62 I G.))
$ 366 $ (528)
$ 0.04 $  (0.09
0.01 _
$ 0.05 $  (0.09)
$ 0.04 $  (0.09

0.01 _
$ 005 $  0.09

6,662,839 6,047,840

7,729,681 6,047,840



INX INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS
(In thousands, except share and par value amounts)

ASSETS
Current Assets:
Cash and cash equivalents
Accounts receivable, net of allowance of $225 and $299
Inventory
Other current assets
Total current assets
Property and equipment, net of accumulated depreciation of $2,717 and $2,414
Goodwill
Intangible and other assets, net of accumulated amortization of $1,314 and $1,264
Total assets

LIABILITIES AND STOCKHOLDERS’ EQUITY

Current Liabilities:
Notes payable and current portion of long-term debt
Accounts payable
Accrued expenses
Other current liabilities
Total current liabilities
Other long-term liabilities
Commitments and contingencies
Stockholders’ Equity:
Preferred stock, $.01 par value, 5,000,000 shares authorized, no shares issued
Common stock, $.01 par value, 15,000,000 shares authorized, 6,755,625 and 6,603,070 shares issued
Additional paid-in capital
Common stock issuable
Retained deficit
Total stockholders’ equity
Total liabilities and stockholders’ equity

March 31, December 31,
2007 2006
(Unaudited)

$ 1915 $ 1,795
39,248 42,424
1,989 1,157
1,818 2,086
44,970 47,462
4,108 3,854
11,416 10,891

258 313

$ 60,752 $ 62,520

$ 1,013 $ 4,609
30,193 28,798
4,694 5,038
1,284 1,385
37,184 39,830

145 306

68 66
31,006 30,598
263 —
(7,914) (8,280)
23,423 22,384
$ 60,752 $ 62,520




Exhibit 99.2

INX

Business Ready Networks

INX Inc.

Nasdaq: INXI
www INXI.com

Conference Call

Financial results for
15t Quarter ended
March 31, 2007

May 3, 2007



Agenda For Conference Call

1. Present the results for the quarter
2. Operational highlights of the quarter and trends in the business
3. Brief update on our current expectations from the business

4. Discuss business unit / revenue sources {mature markets, acquired
operations, green field startup operations and newer business units):

a. Revenue growth
b. Operating profit contribution
5. Outlook for Q2

6. Take questions



GAAP Reconciliation and
Forward-Looking Statements

GAAP Reconciliation

During this presentation references to financial measures of IMNX will include references to
nor-GAAR financial measures,  INX provides a reconciliation between GAAP and non-GAAP
financial information on its website at www INxI .com under the “Investors” tab, which may
be accessed directly at woww IINxI . com/non-gaap-recon.

Safe Harbor Statement

This presentation contains “forward-looking staterments” within the meaning of the Private
Securities Litigation Reform Act of 1995, including future operating results expectations.
Staternents associated with words such as "anticipate,” “believe,” "expect,” “hope,” “should,”
“target,” "will” or other similar words are forward-looking statements. These projections and
other forward-locking statements are only projections. Actual events, performance or results
may differ materially from those indicated due to numerous factors, many of which we have
little or no confrol over, and some of which we may not be successiul in addressing.
Mumerous of these factors are set forth in our 2006 Form 10-K, which we urge vou to read.

Al financial results shown are for continuing operations unless otherwise noted

QINK



First Quarter Results

(Dollars in thousands)

Quarter Ended Quarter Ended
March 31, 2007 Growth March 31, 2006
Fevenue:
Froducts $ 29,550 86.7% T7.3% $2231M 84 9%
Services B 093 13.3% 53 7% 3,965 15 1%
Total revenue 45 643 100.0% 73.7% 26,276 100.0%
Gross profit:
Froduct 7218 18.2% 4 418 19.8%
Senvices 1,289 21.2% 9389 24 9%
Total gross profit 8,507 158.6% 57 3% 5,407 20.6%
SGEA expenses 8,172 17.9% 5,845 22 2%
Operating income 335 0.7% (438]) -1.7%
Interest (expense) and other income (24 0.0% (B5) -0.3%
Fre-tax net income 311 0.7% (23] -2.0%
Income tax benefit 7 0.0% 1 0.0%
Discontinued operations 62 0.1% (4 0. 0%
MNet income $ 366 0.5% § (528) -2 0%

Mote: Percentages for each vear are percentages of total revenue except for products
and services gross profit, which are percentages of their respective revenue categories

cINK



Balance Sheet Data

(Dollars in thousands)

March 31,
2007 2006
ASSETS:
Cash and cash equivalants £ 195 £ 1,795
Accounts recelvable, net 349248 42 424
Imventory 1,989 1157
Other current assets 1,818 2,086
FFEE, net 4,108 3,854
Goodwill and intangible assets, net 11,674 11,204
Total assets ¢ 60752 ¢ 62,520
LIABILITIES & STOCKHOLDERS' EQUITY"
Short term debt £ 1013 $ 4,609
Accounts payable 20,193 28,795
Accrued expenses 4 B34 5 035
Cther current liabilities 1,284 1,385
Long temm debt and LT liabilites of disco. ops 145 206
Tatal liakilities 27,329 40,136
Stockholders' equity 23423 22 284
Tatal liabilities and stockholders' equity $ 60752 § 62520




First Quarter Highlights

» Solid revenue growth of across the board, with total revenue growth of 74%

» Strong product sales revenue growth, service revenue growth somewhat softer
than we had expected

* Lower gross margin on service revenue of 21.2% due to lower utilization on fixed
cost of service

»  Operating profit improved by $773,000 as compared to last year to $335,000, but
was below what we would have otherwise expected because of lower gross
margin on service revenue and unusual items totaling $174,000

* Took steps to position the Company to be able to achieve improved operating
profit margin percentage later in the year.



Recent Trends and Events

» Achievement of Cisco’s highest level voice specialization certification *Master of
Unified Communications”

» Key differentiator in competing on large enterprise opportunities
¥ Key differentiator in attracting potential acquisition candidates
# Key differentiator in continuing to attract high quality talent
* Netsurant progress
» Major upgrade of toolsets during Q1
¥ Closed multiple opportunities to reach record backlog, currently > $16 million
» Completed Cisco audit for Master of Unified Communications specialization
» Restarted search for acquisition candidates
# Successful history of integrating acquisitions

# Key part of growth strategy



Our Longer-Term Financial Expectations

* We continue to believe the industry we are participating in is growing at
approximately 25%-30%

¥ We continue to expect to grow faster than industry growth rates by
¥ gaining market share because of our focus and expertise

¥ increasing revenue per customer by selling to larger customers and
infroducing related new offerings to customers (such as storage and security)

¥ expanding geographically (primarily through acquisitions)
» Target gross profit margin:
¥ Continue to expect 15%-19% on products (currently achieving)
¥ Continue to expect 30%-35% on services (which we are currently below)

* We continue to have a target for operating income margin % in the range of 4%
to 7%, which we expect to achieve by improving gross margin on service revenue
and leveraging certain categories of operating expenses

QINK



Sources Of Revenue Growth in Q1-07

yhy

Revenue Growth %/ Total

"Mature" officesin Texas + Federal $ 28,126 H53% 62%
Acquired "Westem" operations 15,864 101% 395%
East Coast startup operations 712 N/A 2%
Neturant managed services business 920 139% 2%
RouteStep Communications business 21 N/A N/M
Total $ 45,643 74% 100%

(Dollars in thousands ) clhlx



Business Component Profitability

Operating profit and operating profit margin % broken
down into several important components

2006 Full Year Results 1-07 Quarter Results

Oper.  Oper. Oper.  Oper.
Revenue Profit$ Profit % Revenue Profit $ Profit 96

""ature" offices in Texas + Federal $ 98999 $8118  82% 328126 ¢ 2014 7.2%

Acquired "Western" operations 53,009 3,795 7.2% 15,564 1,407 8.9%
East Coast startup operations 1,557 (939) -60 3% 712 (214) -30.1%
Meturant managed services business 2,445 (S68) -23.2% 920 (3107 -33.7%
FouteStep Communications business - (501) IMNA 21 (100 MIA
Corporate expenses ® - (5,121) A - (2462) A

Total $156013 $1787 110% $45643 § 335 0.7%

* Mote: "Corporate expenses” consist of the Accounting Department, MIS Department, Corporate
Operations Department, Investor Relations, Board of Directors and CEQ, and related expenses

- &
(Dollars in thousands ) 'INK




NetSurant Managed Support Services
Recurring Service Revenue

10 20 30 40 10 20 30 40 10
0% 03 03 05 06 06 06 06 07

B0 - e T

_ F16 T
o0 41
400 - 24

] B0+
30 1
20% - 56 +

] 34 1
10% 21

0% 50

10 2Q 30 40 10 20 30 40 10

(millions)

Dec31 Dec31 Dec31 Current

D5 05 05 D5 D6 06 06 D6 D6 04 05 05

¢ NetSurant revenue was up 139% year-over-year

¥ (Gross margin % up y/o/y¥ but did not improve sequentially primarily because of startup
costs related to recent large contract wins and costs related to Masters certification by
Cisco — expect improvement

¢ Backlog of future recurring services revenues has grown by %$3.1 million (24%o) since
the beginning of the year to $16.1 million currently

f’ NetSurant

cINK



Operating Expenses / Sales %

7.5%
7.0%
6.5%
6.0%
5.5%
5.0%
4.5%
4.0%
3.5%

Corporate Costs

| Branch/Business Unit Costs

| Sales Compensation

i

2004 2005 2006 Q107

Ll

2004 2005 2006 Q107

1I|

2005 2005 2006 Q107

Corporate costs such as accounting, MIS, centralized operations and
administration continued to show leverage compared to 2006 levels

Branch/Business Unit costs other than sales compensation increased in
1Q-07 due primarily to unusual expense items - expect improvement

Sales compensation improved as compared to 2006 levels - expect
futher improvement over time as revenue continues to grow



Q2 Outlook

We currently expect revenue in the range of $46-$48 million for our 2nd
quarter ending June 30, 2007 — a yfofy increase of 16% to 24%

While we continue to maintain our long-term target for gross margin on
service revenue of 30%-35%, we do not expect to achieve target levels by
Q2. We anticipate it will take at least several quarters to reach the lower
end of this target range. We do, however, expect gross margin on service
revenue for Q2 to improve as compared to Q1-07

We expect continued profitability into the second quarter, and barring any
unusual circumstances, we expect profitability to improve as compared to
Q1-07.



The Path to Target Operating Profit Margi

» Achieving our target operating profit margin percentage of 4%-7% will
require:

¥ Material increase in revenue from branch office operations, including a
combination of organic growth and acquisitions, while leveraging corporate
costs

¥ Improve performance of 2006 green-field startup operations
¥ Curtail additional costly green-field startup operations in new regions

¥ Improve operating profit margin contribution in our NetSurant and
RouteStep Communications business units, which we expect to occur with
continued growth

* These continue to be key objectives, which we continue to expect to be
successful in achieving over the next several quarters



Highlights

® 15 quarter revenue was strong, driven by
substantial growth from all major components
of our business

$45.6

{in millions)

*  Product sales were slightly above our
expectation and service revenue and gross
margin were somewhat below our expectation

*  Expenses were somewhat above normal
because of several unusual items

»  Expect 2Q07 revenue to be up 16%-24% yfy
for revenue of $45-%48 million

*  We are actively pursuing acquisitions that we
believe will result in accretive growth and
geographic expansion 1Q-06 1Q-07

cINK





